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Please contact us:

Approximately half the Australian workforce is considering a 

job change at any one time1.  Younger people are the most 

active in the job market with those under 30 almost twice as 

likely to change jobs as those aged over 402. 
Did you know that lenders may not view a new job 

as positively as you do?If your new role comes with a pay rise it may increase your 

borrowing potential as your income level is obviously a key to 

your ability to repay a loan. However, lenders might be more 

concerned about the security of your new employment than 

your potential greater capacity to repay. 
Lenders will consider how often you change jobs, and whether 

you are staying within the same industry or taking your 

career in a new direction. These factors influence the lenders 

assessment of whether you are a good credit risk.

They tend to prefer applicants who have been in the same job 

for two years or more. If you have changed jobs during this 

period, staying within the same industry and in a similar role is 

regarded more positively. Lenders’ policies do vary considerably and they are 

sometimes open to making exceptions. 

If you have a significant deposit and your income means you 

can comfortably make the expected monthly repayments, 

lenders are more likely to be flexible than if you are asking to 

borrow at the limit of your repayment capacity. Most lenders 

will not consider applications if you have been in a job less 

than three months and are still within your probationary period, 

but there are some who will.Did you know that mortgage insurers have stricter 

requirements?If you need to borrow more than 80% of the property value 

you will require lender’s mortgage insurance (LMI). The insurer 

is likely to have a more conservative policy regarding lending 

risks and will make the final decision on approving your loan. 

If you can increase your deposit, you will only have the lender’s 

criteria to meet.
1 Leadership Management Australia report May 2010. 

2 Families, Incomes and Jobs report, University of Melbourne 2011

If you are considering a career change, or have 

recently changed jobs, it does not necessarily mean 

you need to put your borrowing plans on hold. 

Increase your lending options by talking to us when you first 

start thinking about any life changes and definitely before 

making any decisions.We keep up to date with the constantly changing borrowing 

criteria of most lending institutions and other smaller credit 

agencies so we can assess your individual situation.

Our role is to review lenders’ current policies and prepare an 

application for the lender most likely to be flexible enough 

in meeting your individual circumstances now, whilst also 

considering your future requirements. Call us when you start THINKING about 

your next loan or life change, and reap the 

reward of peace of mind.
When you apply for a loan, the lender may ask 

a number of questions to fully assess your 

borrowing capacity. Ask us to send you our 

Loan Documentation Checklist to ensure you 

are fully prepared.
Do you move house often?

The stability of your home address is also 

considered, along with many other factors in lenders’ 

sophisticated credit scoring analyses to assess whether you 

are a good long term risk.If you are currently renting and planning to seek finance 

soon, speak to us before your next move to allow us to 

prepare your application in the most positive light.

Will the bank be impressed with yournew job?

LOAN DOCUMENTATION 

CHECKLISTWhen you apply for a loan, the lender may ask a number of questions to fully assess your borrowing capacity. 

You should ensure that you have the following paperwork:

Proof of identity


Passport
Driver’s licence


Proof of age card/Australian tertiary institution card, Department of Defence ID, Waterways/Boat licence


(If you only have one form of photo ID, you will also need to supply secondary identification)


Birth certificate (required if you will be applying for the FHOG)


Citizenship certificate


Centrelink pension card


Medicare card


Current/recent rates or utilities bill


Tax assessment notice (most recent)

Income
Two latest payslips or a letter from employer stating length of employment 

(if still on probation), gross and net income, regular overtime and allowances.


If self employed, you will need your income tax returns from the last two financial years, and your most recent 

Assessment Notice. Some lenders may require profit and loss statements certified by a registered accountant.


Confirmation of any Centrelink payments you receive (eg. Family Benefits).


Details of any other income, bonuses, allowances or benefits.


If buying an investment property, you will need to supply either a copy of the lease  

agreement with the current tenant, or a letter from your property manager confirming  

estimated rental income.


Confirmation of net rental income received from any other investment properties.

Expenses
Details of your rent/board payments


Council and water rates


Electricity and gas bills


Details of any extraordinary expenses (eg. private school fees or maintenance/child support payments).

Did you know that skill and experience managing a budget on a low 

income could make you a better property investor than some big 

spending high income earners?

We often meet people who are hooked on the good life: living in 

expensive suburbs, fancy cars, frequent dining out and overseas 

holidays. You’d be surprised however, at how many don’t have adequate 

savings for retirement or redundancy, let alone a solid investment plan. 

In fact lower income earners are often the ones who knuckle down and 

save. Careful budgeting, motivation and discipline are very important 

attributes of successful investors. If you have had good practice 

stretching your dollar further and living within your means, you might 

already have what it takes.

Lower income earners also often have a more realistic view of 

investment risk. They know they need to do something to get a better 

financial future. 

Many people are scared to invest because they just don’t like having 

debt. That’s a fair call...but you can reduce your risk.

Will you be part of the 20% that invests to secure 

your financial future, OR will you be in the 80% 

of Australians who will need to rely 

on some form of government 

support at retirement?

If you don’t act, 

nothing changes. 
You might already have what it takes 

to be a good property investor... and 

it’s not necessarily a six figure salary!

Call us today.  We don’t just arrange loans. We can also help you look at property investment options suitable 

for your own financial situation now and in future (eg. calculating how much you could afford to borrow to invest or 

explain how by using your home equity you can get ahead financially with limited risk ). 

Ask us to send you our article “Investment properties - Are you sitting on the fence?” 

Who makes the better investor?high flier or budget savvy

You don’t need to be wealthy to invest, but you do need to invest to be wealthy.

Tips To geT sTarTed

Start by paying off any high interest consumer debts (credit 

cards, car loans etc). There would be no point earning 8% pa on 

an investment if you are paying 15% on credit card debt. Set up 

automatic deductions from your salary to accelerate repayments.

“You’d be surprised at how many high income earners 

don’t have adequate savings for retirement, let alone a 

solid investment plan.”

Continue the salary deductions after your debts are paid off. 

This extra cash could fund ongoing costs for a negatively 

geared property.

Start small and don’t over extend yourself. Look for affordable 

properties in popular rental areas. Aim for rental income per 

year of 6% - 8% of the property value.

Your first property could be an investment. For many people 

it makes more financial sense to buy an investment property 

before buying a home to live in. Your chosen suburb might be too 

expensive for you right now, however capital gains on an investment 

property could help you fund another deposit down the track. 

Explore deposit options. You may not need to save 10-20% of the 

property value. A common way to fund investment properties is 

to use the equity in your current home. We can also help you look 

for lenders who offer loans with only a 5% deposit. Alternatively, 

speak to family and friends about help with a deposit or explore 

co-ownership options.

Pay interest only on your investment loan to minimise monthly 

expenses. The principal will be repaid when you eventually sell 

the property (after you have paid off your home loan and any 

other personal debts). 

Depreciation can make it possible. Claiming depreciation 

as a tax deduction (particularly on new properties) can 

significantly improve your cash flow and reduce the tax payable 

on rental income.

Don’t wait until tax time for your refund. If you are negatively 

gearing, take advantage of ATO rules to reduce income tax paid 

on your regular salary rather than claim a tax refund at the 

end of the year. 
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Invest time working on your wish list

Key things to consider are:

•	 proximity to your work and family,

•	 schools,

•	 shops,

•	 transport and

•	 hobbies and interests. 

List the number and size of bedrooms you need, bathrooms, storage 

space, car parking, garden/balconies etc. How important are the 

neighbourhood and nearby streets/roads? Would you consider 

surrounding suburbs? Be prepared to be flexible.

Once	you
	start	look

ing	you	m
ay	find	th

at	you	ne
ed	to	revi

se	your	lis
t,	

price range or geographical area. Sit down again and clarify your 

requirements before you ‘hit the road’.

Look past 

the glamour 

makeovers and trick 

photography

It is increasingly popular for sellers to ‘stage’ 

their homes for sale with rented designer furniture 

and	quali
ty	photog

raphy	for	
advertisin

g.	Expect
	to	be	

a	little	dis
appointed

	with	the	r
eality	whe

n	you	arri
ve	at	the	

open inspection. Look past the presentation. Focus on the 

layout, actual room sizes, kitchen, bathroom and the priorities on 

your	wish
	list.	Don’

t	forget	to
	listen	for

	traffic	no
ise	and	to

	observe	
the	

entry and exit to the property.

Keeping properties clear in your head

Open	insp
ection	tim

es	can	be
	short	and

	often	ove
rlap. 

Make the most of your time at each property. 

•	 take detailed notes,

•	 use checklists and 

•	 take photos if permitted.

Try the free Dragon Dictate iPhone app to make notes on properties. 

In between open houses, use the voice recorder to automatically type 

your notes on each property and email it to yourself.

A closed mouth at open houses 

Experts	a
dvise	kee

ping	your
	cards	clo

se	to	you
r	chest.	If

	your	

emotiona
l	attachm

ent	to	a	h
ome	is	ob

vious	it	w
ill	work	ag

ainst	you	

because	
the	agent

	will	expe
ct	you	to	

be	more	n
egotiable

.	Definitel
y	ask	

questions and let the agent know you are interested so they will call you 

back, but use your poker face.

BANK

Buying 

property
with confidence

close to family 

good schools 

shops nearby 

public transport 

BANK

BANK

Includes 
Return airfares for two 

people to Hamilton Island. 
Accommodation at qualia 
Windward Pavilion for two  

people twin share for three nights.  
Also includes dinner, breakfast and  

VIP return airport transfers to qualia.

escape

Total Value  
$7,825*†

for 3 nights  
to qualia resort  

This competition commences at 9am AEDT on Thursday 1 March 2012 and closes  
at 5pm AEST on Monday 23 July 2012. Authorised under NSW Permit Number LTPS/11/11763;  

Permit No ACT TP 11/05147; VIC Permit No: 12/17; SA Licence No: T11/2760.  
Please contact the office if you would like a copy of the terms and conditions of this competition.

* Terms and conditions apply
† Recommended retail price

Please enter my competitionTo thank people just for speaking with us, we enter them into our 

competition. Please let us know how we can help you, and as a 

thank you receive an entry.Your details:
Name:  _______________________________________________________________  

Phone:  ______________________________________________________________  

Mobile:  ______________________________________________________________  

Email:  _______________________________________________________________  

Address:  _____________________________________________________________  
Would you like to know more about:	 No topic, please just enter me in the competition.
	 Refinancing or consolidating your debt/loans/both.

	 Reducing your mortgage payments.
	 Investing in property.	  Insurance for your mortgage.	 	How much you could borrow for a home or investment property.

	 Doing a comparison on your existing loan to see if you have   

 the best product for your situation.If you do business with us you receive another three entries into  

the competition!
I would like more information on: (We will email a fact sheet out to you)	Thinking of switching loans?	Steps to a successful property investment
	Being financially ready for your first home The greatest compliment any business can receive is a referral from 

an existing client. We don’t take your referrals for granted and if you 

would like to pass this competition entry form (or a copy of it!)  to 

someone you know, please write your name and contact email 

address in the “Referred by” area, and when we receive their entry we 

will provide YOU with another entry into the competition Referred by:  _________________________________________________________  Email:  _______________________________________________________________
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Email: ____________________________________________________________ Please enter me in the competition only. Please contact me to discuss my situation. Please contact me for a no obligation consultation.The greatest compliment any business can receive is a referral from an existing 

client.  We don’t take your referrals for granted and if you would like to pass this 
competition entry form (or a copy of it!)  to someone you know, please write your 
name and contact email address in the “referred by” area, and when we receive 
their entry we will provide YOU with another entry into the competition.Referred by:  _______________________________________________________Email: ____________________________________________________________
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WIN an escape to qualia resort

“Your Chance to Win” Competition

Name :  _____________________________________________________________

Address : ___________________________________________________________

Phone : _____________________________________________________________

Email :  _____________________________________________________________

Referred by :  _______________________________________________________

This competition commences at 9am AEDT on Thursday 1 March 2012 and closes at 

5pm AEST on Monday 23 July 2012. Authorised under NSW Permit Number LTPS/11/11763;  

Permit No ACT TP 11/05147; VIC Permit No: 12/17; SA Licence No: T11/2760. Please contact 

the office if you would like a copy of the terms and conditions of this competition.

WIN
Total Value   
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an escape to qualia resort

ENTER NOW

Watch our video to learn how to maximise the use of this competition

Competition paCkage guideAUTUMN  |  WINTER 2012

winan escape to  
qualia


