Your clients
matter!
Now more than ever is the time to
take a stand and deliver your best.
•
•
•
•

Better communication to your clients
Better presentation of your marketing efforts
Better industry explanations and why your clients still need mortgage
brokers in their life
A diverse range of communication methods that GET the message
through

As a passionate advocate and service provider for consumers in the
finance industry YCM has existed for over 15 years to:
•
Provide the BEST content and client engagement program for brokers for
their clients
•
Ensure your clients are kept up to date with relevant industry topics and
issues
•
Ensure your clients COME BACK to you when their circumstances change
AND
•
Educate them on all the GREAT REASONS why Australian consumers
should be using the services of brokers instead of the banks!

AND - not just for
brokers anymore…
YCM is now delivering the same awesomeness
for financial planners, insurance advisers
AND finance specialists in the asset and
commercial space. We have expanded our
marketing program to help you diversify your
business or simply to help you introduce
a more professional client communication
and engagement program for your business.
Whatever the reason, we are here to help you
grow the most successful and profitable finance
business ever.

Financial planners and
insurance advisers
We will be focusing on the importance of risk
protection and wealth creation. Let’s blow away
the stigma of the Royal Commission and tell
Australians why covering their income and life
is an essential part of surviving this amazing but
sometimes stressful world. We will also focus on
successful retirement planning.
Intake commences in March.
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Help is simply a phone call away
Call your finance marketing HOTLINE NOW

1300 926 000 I 02 9526 9999
hello@yourclientmatters.com.au
yourclientmatters.com.au

We are all in this together!
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office...

Join Australia’s leading marketing company – YOUR CLIENT MATTERS –
and over the next 18 months and beyond let’s work together to:
•
Build your trail income to the highest levels
•
Reclaim your old clients and engage new ones
•
Deliver the most exceptional, quality education to your clients leaving
them nowhere else to go
ACT NOW while you still have time. Let YCM do your marketing so you
can focus on building and growing your business and over servicing
your clients.
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Gen Ys will earn over $2 million
dollars in their lifetime…

?
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But will they protect it?
Finishing school and moving into
adulthood afford so many opportunities
and experiences these days. For many
young adults, travel is high on their ‘to do’
list. For others, it is having the time and
independence to be able to try new and
more adventurous hobbies and activities
like rock climbing, sky diving or bungee
jumping. The ‘no fear’ attitude is elevated
and the list of adrenalin activities is
endless.
Young adults have their whole life ahead
of them. They are just starting life in the
adult world, however many mistakenly
believe they are invincible.
But what if something goes wrong?
Not many in their 20s (or even their 30s)
consider the worst. While being active
is a key mitigator in preventing many
lifestyle related illnesses, the activities they
participate in can sometimes increase their
chances of suffering an injury.

‘Would you want to miss out on
$2 million of income potential?’
The average Australian male retires
between the ages of 61.5 to 63.3, and 59.6
for women1. This means that we work for
around 40 years of our life. If you were to

have an accident at age 25 preventing
you from returning to work, this would
equate to about 36.5 years of income (and
potentially about $2 million2 ) that you
would not be able to earn.

One in five
working
age parents
ill or injured 2

It is our greatest fear, in the world of
responsible lending, to take a call from
any of our clients who have had an
accident or illness and have not taken our
recommendations on protecting their
health, wealth, debt and income.

There is now more talk that most of us will
not be financially able to retire until we
are 70. That’s another half a million dollars
of unprotected income. And who knows
what the retirement age will be in another
40 years?

The older you become the harder
insurance is to obtain, so NOW is
always the best time to investigate your
insurance options.

We all think that it won’t happen to us,
but sometimes it does.

Please talk to your friends and family
who may be in similar stages of their
lives to encourage them to consider their
insurance options as well.

• We all know someone in their 20s or
early 30s who has suffered cancer or
some other type of permanent illness.
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• Many of us also know someone who
has had a life debilitating accident
at an early age that has not allowed
them to return to their normal type of
employment.

Despite the

Think about your activities, your
expenses and what you will risk if you
have not covered your income.

An average

We all know that most Australians are
under insured. We encourage you to NOT
be one of them.
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Commercial and asset finance
specialists
It hasn’t hit you yet – but it doesn’t mean it won’t.
If you are thinking of diversifying or are already
in this space, YCM is re-releasing our C&E
marketing program as a matter of urgency.
Intake starts in April.
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Accessing plant
and equipment equity
Are you looking for new ways to fund
the growth of your business?
One option that is commonly overlooked
is leveraging the untapped equity
within your unencumbered plant and
equipment. This works in a similar
fashion to turning the equity in your
home into a line of credit.
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There is no
requirement for
new approvals:
you just send in
your invoices
to secure the
funding.

What are the options?
The traditional option is a fixed term
loan. The benefit of this is that you know
exactly what your repayments will be
over the term of the loan making it easy
to include the repayments into your cash
flow planning.
You can also structure your repayments
to take into account seasonal
repayments or interest only periods.

The second option is still not widely
understood or used by business owners.
It is a flexible and transparent revolving
loan facility that provides an amortising
line of credit facility secured against
eligible equipment assets.

This can be used to ease cash flow
pressures or to take advantage of most
business opportunities. And importantly,
in most cases, the only security needed
for the facility is the asset itself.

How does an equipment loan facility
work?
Once the limit is approved, you can
draw down additional funds to support
equipment purchases as needed up to
the available limit.
There is no requirement for new
approvals: you just send in your invoices
to secure the funding.
It particularly suits businesses that
have significant equipment assets – and
require flexibility to trade in and out of
assets.

Other benefits include:
› You can make prepayments into
the facility to reduce the interest
payments.

› You can swap assets in and out of the
facility without having to restructure
it.
› One statement shows all assets held
within the facility.

› You can split your facility between
fixed and variable interest rates
providing flexibility and certainty of
repayments over the term of the loan.

› You have certainty over the long term
with facility terms ranging from three
to 10 years.
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