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Planning your exit strategy  
for maximum return

12th Sept  I  2pm AEST  I  75 minutes

FOR YCM MARKETING PARTNERS ONLY

If you haven’t had the taste of one of YCM’s 
educational webinars then this is one NOT TO 
BE MISSED.

When you have worked so hard for many years 
in your business, to be only offered a 1.5-2.5 
times return on your business pretty much 
sucks. 

Whether you are in start-up mode, growth 
mode or retirement mode, OR growth mode 
for retirement, we would love you to join us 
for an hour of online, jam packed, awesome 
strategies that you should be putting in place 
NOW to ensure you have a viable, scalable and 
profitable business to sell one day.

Looking forward to seeing you there.

To register visit the link below: 
www.bit.ly/PlanYourExitStrategy

          

       All of that and the rest for our YCM 
marketing partners already using the YCM 
marketing program.

The additional bonus for you is the in depth 
strategies lying within your existing program 
that will help you:

• scale your business

• maintain consistency 

• prove to your future buyer why YOUR 
business is worth much more than others in 
your industry

when you start using the additional training 
and strategies you’ve been ignoring for the last 
few years.

It’s all there – sitting in your portal.

So jump online with me because there’s a 
super system hiding inside your marketing 
program waiting to be unleashed by you! 
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The most impactful book I read when  The most impactful book I read when  
I was in my mid 20s was a book called  I was in my mid 20s was a book called  
The E-MythThe E-Myth by Michael Gerber. by Michael Gerber.

I’m sure most of you have read it – if not I’m sure most of you have read it – if not 
grab it. It will be the best business book you grab it. It will be the best business book you 
will read.will read.

At the time I had just left a position as the At the time I had just left a position as the 
training centre manager in the IT industry training centre manager in the IT industry 
and moved interstate to work with a and moved interstate to work with a 
business coaching company.business coaching company.

Although I was hopeful to be a business Although I was hopeful to be a business 
owner at some stage of my life, it was still a owner at some stage of my life, it was still a 
fantasy and a long way away in my mind.fantasy and a long way away in my mind.

The reason I found it so inspiring was The reason I found it so inspiring was 
because the key message for business because the key message for business 
owners was to build a business that you owners was to build a business that you 
can sell one day – even if you think you will can sell one day – even if you think you will 
never sell it.never sell it.

And you start to put everything in place from And you start to put everything in place from 
day one.day one.

You see to get the maximum price for your You see to get the maximum price for your 
business, it has to run without you.business, it has to run without you.

That’s right! WITHOUT YOU!That’s right! WITHOUT YOU!

When I first started working in the finance When I first started working in the finance 
industry, in particular with mortgage industry, in particular with mortgage 
brokers, I have always had concerns for brokers, I have always had concerns for 
your business because in 90% of finance your business because in 90% of finance 
businesses, the business revolves around businesses, the business revolves around 
YOU.YOU.

So when the time comes for you to sell it, So when the time comes for you to sell it, 
or retire, or even live off the trail income, or retire, or even live off the trail income, 
unless you have super systemised your unless you have super systemised your 
business and can prove the leads will business and can prove the leads will 
come in and be serviced without you being come in and be serviced without you being 
around, unfortunately the reality is that you around, unfortunately the reality is that you 
will only obtain about a 2.5 times value for will only obtain about a 2.5 times value for 
your business.  your business.  

And brokers accept that. But funnily, other And brokers accept that. But funnily, other 
businesses outside the finance industry businesses outside the finance industry 
typically sell for 4 times or more their value. typically sell for 4 times or more their value. 
Why should your business not be valued the Why should your business not be valued the 
same?same?

So here’s where I’d personally like to help So here’s where I’d personally like to help 
you.you.

I’m running a webinar soon about I’m running a webinar soon about ‘Planning ‘Planning 
your exit strategy for maximum return’.your exit strategy for maximum return’.  

The details are on the back page so please The details are on the back page so please 
read, then register straight away.read, then register straight away.

If you only started out today OR if you are If you only started out today OR if you are 
retiring tomorrow, you will all get value from retiring tomorrow, you will all get value from 
this session.this session.

I look forward to you seeing me there. I look forward to you seeing me there. 

DeenaDeena

  


